
Info session: 
Preparing for IHI call 9

10.10.2024 • online



Agenda
● Welcome and introduction 

Catherine Brett, External Relations Manager, IHI
● IHI call 9 – a preview

Nathalie Seigneuret, Senior Scientific Project Manager, IHI
● How to get the most out of the brokerage platform and event

Nassima Amerkad, Events Officer, IHI
● Questions and answers
 Use the Q&A function
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Before we start…
● We are recording this webinar and it will be published on the IHI 

website and YouTube channel.
● We will also publish the presentation slides.

All information regarding future IHI call topics is indicative and 
subject to change. Final information about future IHI calls is 
communicated after approval by the IHI Governing Board.
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Call 9 timeline
Today: Preliminary info on the call, guidance on 
networking and sharing proposals
Mid Oct: Publication of the draft call text on our 
website
12-13 Nov: Face-to-face brokerage event in 
Brussels and (on 14 Nov) online
Early 2025:
● Official launch of the call
● Online info sessions on details of the call, IHI 

rules and procedures, financial aspects of the 
proposal
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The brokerage 
platform will 
remain open 

for registration 
and networking 

until the call 
deadline.

https://www.ihi.europa.eu/apply-funding/future-opportunities
https://www.ihi.europa.eu/news-events/events/brokerage-event-ihis-2025-calls
https://ihicalldays2024.converve.io/
https://ihicalldays2024.converve.io/


IHI call 9 – piloting a novel, 
applicant-driven approach
Let’s go on an IHI journey…
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You are in the driving seat

You have a map – the IHI Strategic Research and 
Innovation Agenda (SRIA)

This isn’t a solo trip! You need to find travel 
companions – from public and private sectors

Think big and be ambitious

https://www.ihi.europa.eu/sites/default/files/flmngr/IHI_Strategic_Research_and_Innovation_Agenda_3.pdf
https://www.ihi.europa.eu/sites/default/files/flmngr/IHI_Strategic_Research_and_Innovation_Agenda_3.pdf


IHI call 9 – a preview
Nathalie Seigneuret – Senior Scientific Project Manager, IHI



IHI aims to…
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Deliver safe, effective health innovations that cover the entire 
spectrum of care, particularly in areas where there is an unmet 
public health need

Turn health research and innovations into real benefits for 
patients and society

Make Europe's health industries globally competitive



 

IHI public-private partnership

Every IHI project is formed by a 
collaborative public-private 
partnership consortium reflecting 
the integrative and cross-sectoral 
nature of the partnership

Between the European Union represented by the European Commission 
and Healthcare industry associations



Introducing call 9 
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Boosting innovation for a competitive European health 
ecosystem through a novel, applicant-driven approach



Why are we piloting an
‘applicant-driven’ approach?

● Create additional research opportunities and harness new science 
and technologies through a broad scope.

● Be attractive to innovative proposals and to a range of new 
stakeholders including smaller players, private members that might be 
not already involved in IHI activities.

● Provide opportunities for new cross sectoral collaborations in line with 
IHI’s general and specific objectives.

● Enhance openness and co-creation of research ideas to projects.
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IHI call 9 - Overall objective

Overall objective
To fund pre-competitive research and innovation actions that are in line 
with the general objectives of IHI and address at least one of IHI 
specific objectives as set out in the IHI Strategic Research and 
Innovation Agenda (SRIA)
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Boosting innovation for a competitive European 
health ecosystem

https://www.ihi.europa.eu/sites/default/files/flmngr/IHI_Strategic_Research_and_Innovation_Agenda_3.pdf
https://www.ihi.europa.eu/sites/default/files/flmngr/IHI_Strategic_Research_and_Innovation_Agenda_3.pdf


IHI call 9 - Topics
Five topics (T), each focusing on one of the five IHI JU Specific Objectives (SOs)

● T1 (SO1): contribute towards a better understanding of the determinants of health and 
        priority disease areas;

● T2 (SO2): integrate fragmented health research & innovation efforts bringing      
       together health industry sectors and other stakeholders, focusing on unmet        
       public health needs, to enable the development of tools, data, platforms,     
       technologies & processes for improved prediction, prevention, interception,        
      diagnosis, treatment and management of diseases, meeting the needs of end-users;

● T3 (SO3): demonstrate the feasibility of people-centred, integrated healthcare solutions;

● T4 (SO4): exploit the full potential of digitalisation and data exchange in healthcare;

● T5 (SO5): enable the development of new and improved evaluation methodologies and models 
       for a comprehensive assessment of the added value of innovative and integrated 
       healthcare solutions.
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IHI call 9 - Topics
For each topic:

● Activities may cover the whole health innovation chain– from discovery 
to implementation - considering also the different innovation cycles of 
pharmaceutical & medical technology industries e.g.
o discovery of new molecules, mechanisms of action, processes, technologies;
o development of methodologies for assessment of safety, health outcomes or 

health-economic evaluation;
o standardisation activities;
o contribution to regulatory science;
o pilots/proofs of feasibility including in-silico trials.

● Proposals that aim to demonstrate the feasibility and/or scalability of 
integrating solutions into national or regional healthcare systems and/or 
of innovations are welcomed.

  Research should remain at the pre-competitive level.13



About the SRIA
For each Specific Objective, the SRIA explains in detail:

• the current challenges

• how IHI could address them

• suggests potential outputs for IHI projects 

• describes the medium to long-term impacts

Read it here: ihi.europa.eu/about-ihi/research-and-innovation-agenda 

https://www.ihi.europa.eu/about-ihi/research-and-innovation-agenda


IHI call 9 - Scope for each topic
Address directly the challenge(s) and scope of the 
relevant IHI Specific Objective 

Points also to be considered:

a) Address an unmet public health need based on at least one of the below:
● high burden of disease for patients and/or society
● high economic impact of the disease for patients and society;
● transformational nature of the potential results on innovation processes

b) Demonstrate the ability to translate research into innovative solutions 
that can be integrated/implemented into the healthcare ecosystem and/or in 
industrial processes.

When applicable, relevant aspects of patient-centricity to be considered
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● Outcomes to be defined by the applicants, ensuring that they contribute to at 
least one of IHI JU’s potential outputs linked to the relevant Specific Objective 
as set out in the IHI SRIA

● Address public health needs and support the development of future health 
innovations that are safe, people-centred, effective, cost-effective and 
affordable for patients and for health care systems

● May cover the entire spectrum of care and be health technologies centred 
around disease areas and/or key themes such as prevention, personalised 
medicine, and chronic disease management. They may also include solutions 
for key enablers such as digital / artificial intelligence (AI) /data, regulatory 
science and implementation science
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IHI call 9 - Expected outcomes for 
each topic

https://www.ihi.europa.eu/sites/default/files/flmngr/IHI_Strategic_Research_and_Innovation_Agenda_3.pdf


IHI call 9 - Expected impacts

● Contribute to one or more IHI JU’s expected impacts linked to Specific   
Objective selected as set out in the IHI JU SRIA.

● Contribute to strengthening the competitiveness of the EU’s health 
industry

● Contribute to relevant EU programmes, initiatives and policies
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IHI call 9 - Additional considerations
● Proposals can only be submitted under one topic, so applicants must 

carefully consider which Specific Objective is the most relevant to the 
primary focus of their proposal and submit it only under the 
corresponding topic. 

● Applicants must clearly justify the alignment of the objectives of their 
proposed work with the SO selected. 

● Considering the complementary nature of the IHI Specific Objectives, 
proposals may also cover aspects related to other Specific 
Objective(s). If so, applicants should also highlight this in their 
proposal.
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What should you think about?
To be good fit to IHI, your proposal should be:

● Precompetitive
● Contribute directly to IHI’s objectives and address specific objectives
● Address an unmet public health need
● Cross sectoral 
● Public – private in nature, leveraging contributions from:

o industries part of the IHI industry associations (EFPIA –including Vaccine 
Europe-, COCIR, MedTechEurope and EuropaBio)

o EU public funding – Horizon Europe
o if relevant, also from Contributing Partners (approved by Governing Board)​

● Innovative and ambitious and will deliver clearly-described impacts on 
society, the economy and science



A standard, single-stage IHI call
You need to build / join a public-private partnership

Funding
Half (minimum 45%) of the project’s costs must 
come via contributions from IHI industry 
members and (if relevant) contributing partners.

Consortium size
At least 1 organisation established in an EU 
Member State + 2 organisations established in 
the EU or a country associated to Horizon 
Europe. 
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For details, read 
our Guide for 

Applicants and 
watch out for 

our dedicated 
info session in 

January!

https://www.ihi.europa.eu/sites/default/files/IHI_Guide_for_Applicants.pdf
https://www.ihi.europa.eu/sites/default/files/IHI_Guide_for_Applicants.pdf


Brokerage Platform
Nassima Amerkad – Events Officer, IHI
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https://ihicalldays2024.converve.io/

Showcase your expertise
Create a strong personal profile on the platform and display a poster 
at the brokerage event.

Share your proposal and start building a consortium
Publish your proposal via the platform's proposal sharing tool and 
present it via a pitch at the brokerage event.

Find potential project partners
Use the platform to find and message potential partners, and 
network with other stakeholders in person at the brokerage event.

https://ihicalldays2024.converve.io/
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Want to pitch? Here’s some key info
We will only accept pitches from people whose proposals are also 

published via the platform.

The use of the template is mandatory and slides using other 

templates will not be accepted.

Email your slides to events@ihi.europa.eu by 28 October.

We will inform you if you have been selected by 31 October.
29

mailto:events@ihi.europa.eu
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Conclusion
Platform available 24/7 until the call deadline.

The brokerage event will be broadcast for online attendees.

Pitchers need to send their slides by 28 October.

People who want to have a poster need to inform us by 28 October 

– ‘first come, first served’.

Use the tool to share project proposals, create consortia but also to 

create networking opportunities.
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Thank you for your attention

ihi.europa.eu
For any questions, please contact us at:
events@ihi.europa.eu

mailto:events@ihi.europa.eu


1. Study the IHI Strategic Research & Innovation 
Agenda

2. Get informed – stay up-to-date on the call
3. Showcase your expertise on our online brokerage 

platform
4. Get networking online and at our brokerage event 

on 12-13 November
5. Share your project proposal on our platform and 

via a pitch at the brokerage event
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5 steps to success!



Questions and answers
 Use the Q&A function


	Info session: �Preparing for IHI call 9
	Agenda
	Before we start…
	Call 9 timeline
	IHI call 9 – piloting a novel, �applicant-driven approach
	IHI call 9 – a preview
	IHI aims to…
	Slide Number 8
	Introducing call 9 
	Why are we piloting an�‘applicant-driven’ approach?�
	IHI call 9 - Overall objective
	IHI call 9 - Topics
	IHI call 9 - Topics
	About the SRIA
	IHI call 9 - Scope for each topic
	��
	IHI call 9 - Expected impacts
	IHI call 9 - Additional considerations
	What should you think about?
	A standard, single-stage IHI call
	Brokerage Platform
	Slide Number 22
	Slide Number 23
	Slide Number 24
	Slide Number 25
	Slide Number 26
	Slide Number 27
	Slide Number 28
	Want to pitch? Here’s some key info
	Slide Number 30
	Slide Number 31
	Slide Number 32
	Conclusion
	Slide Number 34
	5 steps to success!
	��Questions and answers

